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Key highlights 
SES has the most interesting profile in the industry: 

Delivering highest net profits by a wide margin….
Substantially increasing earnings per share …
Strong revenue growth …

Organic and by acquisition…
Well positioned to capture growth in expanding market segments…

Video and government services
Mobile applications 

Continuous efforts to optimise and improve the organisation
Post NEW SKIES integration
Post GE transaction 

Highest visibility of future revenues in the industry 
Gross backlog of EUR 7.1 bn
Fully protected backlog of EUR 6.5 bn

Delivering Value to Shareholders
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The FSS industry – key developments 2006

A growth industry
Increasing demand for video distribution capacity 

organic growth of TV
HDTV
new markets

... satellite IP …
… satellite broadband “direct-to-user” capacity …
… government/institutional capacity 

Satellite is well positioned to capture growth
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The FSS industry – key developments 2006

A competitive market place
Terrestrial competition: IPTV and DTT 
Triple and quadruple play 
Cable market share is declining 
Video distribution and government applications go mobile

Satellite is a complementary technology
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The FSS industry – key developments 2006

An innovative industry 
Satellite platforms for IP distribution
Triple and quadruple play via satellite 
S-band capacity for mobile broadcasting 

New growth areas are being developed
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The FSS industry – key developments 2006

Continued consolidation 
Combination of existing players 
New national players appear 

Enhanced SES positioning
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FSS Industry – Operators’ market shares

Source: SES analysis

Others
28.7%

7.4%

12.7%

26.3%

24.9%

Top 2: 51.2%
Top 4: 71.3%
Others: 28.7%

2006 Total industry revenue: $7.9 billion USD

Strongly positioned against other industry players
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Key market trends
Media:

Migration from analogue to digital and HD 
Ubiquity of IP
Interactive, time-shifted, on-demand applications
Mobile broadcast

Broadband:
Emergence of residential broadband 

Enterprise:
Growth opportunities in specific sectors 

Government:
U.S.-centric with growing global connectivity requirements
Emerging European market 
Mobile connectivity
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World transponder demand set to grow 
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Conclusion
Strong operating presence worldwide
Multiple growth drivers across regions and applications
Strong financial base for future development (organic and via 
acquisition)
Focus on delivering value to our shareholders
A compelling investment story

Delivering today and into the future
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Disclaimer
This presentation does not constitute or form part of, and should not be construed as, any offer 
for sale of, or solicitation of any offer to buy, any securities of SES nor should it or any part of it 
form the basis of, or be relied on in connection with, any contract or commitment whatsoever.

No representation or warranty, express or implied, is or will be made by SES, or its advisors or 
any other person as to the accuracy, completeness or fairness of the information or opinions 
contained in this presentation, and any reliance you place on them will be at your sole risk.  
Without prejudice to the foregoing, none of SES or its advisors accepts any liability whatsoever 
for any loss however arising, directly or indirectly, from use of this presentation or its contents 
or otherwise arising in connection therewith.

This presentation includes “forward-looking statements”.  All statements other than statements 
of historical fact included in this presentation, including, without limitation, those regarding 
SES’s financial position, business strategy, plans and objectives of management for future 
operations (including development plans and objectives relating to SES products and services) 
are forward-looking statements.  Such forward-looking statements involve known and unknown 
risks, uncertainties and other important factors that could cause the actual results, performance 
or achievements of SES to be materially different from future results, performance or 
achievements expressed or implied by such forward-looking statements.  Such forward-looking 
statements are based on numerous assumptions regarding SES present and future business 
strategies and the environment in which SES will operate in the future and such assumptions 
may or may not prove to be correct.  These forward-looking statements speak only as at the 
date of this presentation. Forward-looking statements contained in this presentation regarding 
past trends or activities should not be taken as a representation that such trends or activities 
will continue in the future.  SES does not undertake any obligation to update or revise any 
forward-looking statements, whether as a result of new information, future events or otherwise.



12
12


	Key highlights 
	The FSS industry – key developments 2006
	The FSS industry – key developments 2006
	The FSS industry – key developments 2006
	The FSS industry – key developments 2006
	FSS Industry – Operators’ market shares
	Key market trends
	World transponder demand set to grow 
	Conclusion
	Disclaimer

