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SESAGLOBAL
Company Overview — New Skies Satellites

— Global fixed satellite services (FSS) provider
— 5 satellites and a 6" planned to be launched in November 2006

— Provide satellite capacity for video, data, IP and voice
transmission

— Approximately 260 customers
— One of the youngest satellite fleets
— Q1’06 Revenues of $60.9 million up 5% year on year

— Q1’06 Adjusted EBITDA of $41.4 million up 12% year on year
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Business Mix
2006 Q1 Revenue Composition
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Diversified revenue from a geographic and product perspective
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Video Value Chain

New Skies Customers End Users
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Blue Chip Broadcasters

Sell directly to broadcasters as well as content
aggregators and network integrators


http://www.tiba.com/home.php?
http://www.lyngsat-logo.com/tvsat/nss806_1.html
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Telecom Value Chain
New Skies
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Resellers, System

Integrators, Telecom
Service Providers

Strong, Stable End-User
Community

Blue chip customers in the telecommunications industry
servicing Fortune 500 companies


http://www.embratel.com.br/Embratel02/cda/portal/0,2997,PO_I_2,00.html
http://www.telkom.co.za/
http://www.telenor.com/
http://images.google.com/imgres?imgurl=http://www.lasertech.co.uk/lrp/images/barclays_logo.gif&imgrefurl=http://www.lasertech.co.uk/lrp/partners.html&h=60&w=85&sz=5&tbnid=IOfpnzbHLt8J:&tbnh=50&tbnw=70&start=9&prev=/images%3Fq%3DBarclays%2BBank%2Blogo%26hl%3Den
http://images.google.com/imgres?imgurl=http://www.geocities.co.jp/MotorCity-Race/8223/NISSAN-NEW-LOGO.gif&imgrefurl=http://www.tosp.co.jp/i.asp%3Fi%3Dmoco0328&h=300&w=300&sz=12&tbnid=pR76UxfJOv4J:&tbnh=111&tbnw=111&start=10&prev=/images%3Fq%3DNissan%2BMotor%2B
http://images.google.com/imgres?imgurl=http://www.bihaku-kobo.com/visa-logo.jpg&imgrefurl=http://www.bihaku-kobo.com/&h=150&w=228&sz=17&tbnid=RUvSdmcDVRgJ:&tbnh=67&tbnw=101&start=4&prev=/images%3Fq%3DVISA%2Blogo%26hl%3Den%26lr%3D%26ie%3DUTF-8%26sa%3DN
http://images.google.com/imgres?imgurl=http://www.cavuaviation.homestead.com/files/Mastercard_logo.jpg&imgrefurl=http://www.cavuaviation.homestead.com/ScenicFlights.html&h=279&w=430&sz=27&tbnid=0phZ2mp3OR8J:&tbnh=79&tbnw=121&start=16&prev=/images%3Fq%3DMasterc
http://images.google.com/imgres?imgurl=http://www.famousfoto.com/tin-signs/792.jpg&imgrefurl=http://www.famousfoto.com/tin-signs/792.htm&h=275&w=275&sz=45&tbnid=4c2H3HOWbz0J:&tbnh=109&tbnw=109&start=1&prev=/images%3Fq%3DVolkswagen%26hl%3Den%26lr%3D%26ie%3DUTF-
http://images.google.com/imgres?imgurl=http://www.fpr.pt/Patrocinadores/Logo%2520Peugeot.jpg&imgrefurl=http://www.fpr.pt/FPR_Patrocinadores.asp&h=850&w=850&sz=34&tbnid=gZSzxzXn6kIJ:&tbnh=144&tbnw=144&start=1&prev=/images%3Fq%3DPeugeot%2Blogo%26hl%3Den%26lr%3D%
http://atlasgeo.span.ch/fotw/images/i/icrc-1.gif
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Historic U.S. Government Revenue Growth

New Skies U.S. Government revenue has increased at an average
annual rate of 18% since 2002 and accounts for an increasing
proportion of total revenues.

— Total U.S. GoVv't Revenues GoV't Services as %of Total Revenues
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Slot: Slot: Slot: 57°E Slot: 95°E Slot: 183°E
Satellite: NSS-806 Satellite: NSS-7 Satellite: NSS-703 Satellite: NSS-6 Satellite: NSS-5
Transponders: 42 Transponders: 97 Transponders: 58 | Transponders: 60 Transponders: 67
C-band: 36 C-band: 49 C-band: 38 C-band: 0 C-band: 55
Ku-band: 6 Ku-band: 48 Ku-band: 20 Ku-band: 60 Ku-band 12

OML: 2016 OML: 2015 OML: 2009 OML: 2019 OML: 2015
Builder: Lockheed Builder: Lockheed Builder: Space Systems/ Builder: Lockheed Builder: Lockheed
Martin Martin Loral ] Martin Martin

.
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Satellite Assets- New Skies Satellites

Slot:
340°E
C-Band

— Coverage of the highest growth markets in the FSS industry
* Includes Middle East, Africa, Indian subcontinent and Asia Pacific regions
— 2005 transponder availability of 99.9999%

* The number of transponders indicated is on the basis of 36 MHz equivalent transponders (as
opposed to physical transponders)
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Regional demand for satellite services

Transponder Demand (2005-2014) _ _
» Demand in New Skies’ markets

anticipated to outpace overall market

Region Growth Rate

North America 0.4% demand

Latin America 1.6% » Middle East, Africa, South Asia,
Western Europe 0.5% Russia-CIS are expected to drive
Central Europe 2 9%, demand with expected growth rates of
Russia & Central Asia 6.0% 4% or above during the next decade
Middle East & North Africa 3.9% * Although the more mature markets of
Sub Saharan Africa 5.0% North America and Western Europe
Southern Asia 7.7% show relatively lower growth rates, in
Asia Pacific region 2.6% absolute transponder terms:

World 2 304 — They represent 43% of aggregate

global demand in 2006

@ New Skies' Core Markets 3.5% — Continue to account for 36% of

aggregate global demand in 2014

Source: Euroconsult 2005
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NSS-8 VS. NSS-703

— NSS-8 has 2.5 times more physical transponders (92 vs. 39) than NSS-703

— NSS-8 satellite has 3.7 times more on-board power than NSS-703
(13.5 kW vs. 3.7 kW)

— NSS-8 has new beams and optimized coverage patterns
— Scheduled for launch November 2006

NSS-703 NSS-8

NSS-8 C-band 9
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Operating performance

— New Skies has a proven track record of growth
— Revenue CAGR is 10% and Adjusted EBITDA CAGR is 11%

O Adjusted EBITDA @ Rewvenues
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Q1’06 Update

— Revenues for Q1 2006 were $60.9 million, up 5%
compared to $58.2 million in Q1 2005

— Adjusted EBITDA for the quarter was $41.4 million, up 12%
compared to $36.8 million in Q1 2005

— Adjusted EBITDA margin was 68% for the quarter
compared to 63% in Q1 2005

— Fill rate at the end of Q1 2006 was 64% compared to 60%
at the end of Q1 2005

— Average annual rate per 36MHz transponder was $1.2
million in Q1 2006, consistent with the same period last
year and prior 8 quarters
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Conclusion

— Attractive and diversified geographic and product mix
— Strong track record of growing revenues and cash flows
— Young and healthy satellite fleet serving fastest growing markets

— NSS-8 represents excellent opportunity to grow revenues

meaningfully and expand margins by leveraging fixed cost base

— New Skies will benefit substantially from additional SES group
satellites and resources; SES group will benefit substantially from

New Skies’ international fleet and services
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